# Skillsoft
global knowledge.

EFFECTIVE STRATEGIES FOR HANDLING
DIFFICULT CUSTOMERS

Course Code: 821242

Turn your challenging Interactions into Positive Customer Experiences.

Dealing with difficult customers is one of the biggest challenges in any
customer-facing role. “Effective Strategies for Handling Difficult Customers” equips
participants with the tools, technigues, and mindset needed to navigate challenging
interactions confidently and professionally. This course focuses on understanding
customer behavior, de-escalating tension, and turning potentially negative
situations into opportunities to build trust and loyalty.

Participants will gain practical strategies to manage emotions—both their own and
the customer’s—communicate clearly, and resolve conflicts while maintaining a
positive customer experience.

What You'll Learn

By the end of this course, participants will be able to:

* |dentify common types of difficult customer behaviors and the underlying
causes.

* Apply techniques to de-escalate tense or confrontational situations.

« Communicate effectively to maintain professionalism and clarity.

* Turn challenging interactions into opportunities for positive outcomes.

* Maintain emotional resilience and manage stress during difficult conversations.

* Develop a personal action plan for ongoing improvement in handling difficult
customers.

Who Needs to Attend

* Customer Service Representatives - Frontline staff who interact directly with
customers and need strategies to handle challenging situations.

» Sales Professionals - Employees managing client relationships who may
encounter objections, complaints, or conflicts.

* Team Leaders and Supervisors - Leaders who support customer-facing teams
and want to model effective strategies.

* Any Employee in a Customer-Facing Role - Anyone who wants to improve
communication, manage tension, and create positive outcomes in customer
interactions.
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VIRTUAL CLASSROOM LIVE $895 CAD 1 Day

Virtual Classroom Live Outline

Module 1: Understanding Difficult Customer Behaviors

« Common challenging customer types and patterns
* Understanding the reasons behind difficult behaviors
* Recognizing emotional triggers for both customer and employee

Module 2: Communication Techniques for Difficult Situations

» Active listening and empathy
* Asking the right questions to clarify concerns
* Maintaining professionalism and composure

Module 3: De-escalation and Conflict Resolution

» Strategies to calm tense situations
* Techniques for finding mutually acceptable solutions
* Handling complaints and criticism effectively

Module 4: Emotional Resilience and Self-Management

* Managing stress and emotions during interactions
* Developing confidence and maintaining a positive attitude
* Avoiding escalation and protecting personal well-being

Module 5: Turning Challenges into Opportunities

* Building trust and rapport with challenging customers
* Following up to ensure satisfaction
* Learning from interactions to improve future customer experiences

Module 6: Practice and Application

* Role-playing real-world scenarios
* Peer feedback and reflection
* Action planning for applying skills in the workplace



May 8 - 8, 2026 | 10:00 AM - 3:00 PM EDT
Aug 7 - 7, 2026 | 10:00 AM - 3:00 PM EDT
Nov 10 - 10, 2026 | 10:00 AM - 3:00 PM EST
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